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Christmas Eue., 1938 


ach year in pre-Christmas 

time f have planned to put out 
a personal card to send to friends 
and = acquaintances—something 
that would express my Yuletide 
spirit—something that would 
wow ’emt and that would be so 
clever that it would be pasted in 
many scrap books as an example 
of originality. And each time f 
wouldi’t do it and for two rea- 
sons. One, and that the main 
one, ¥ couldn’t art the original 
idea that would merit going into 
said scrap book, and the other 
was that I was too lazy. Both 
good reasons, eh? 


This year f had the same urge 
and again £ have flopped—laraely 
for the two reasons above enu- 
meratend and then again f ran 
cover a bigger waterfront and 
saue postage by using the rcol- 
umm to carry my areetings to 
“my public’ (written with my 
tongue in my cheek, that ‘my 
public’). This way Vm a Tom 
Sawyer, making the poor old 
tolunin whitewash my fence. 


x + * 


$0 if f can get away with it in 
this lazy manner, Pim extending 
to you and you and you—ann all 
of youse, the best holiday oreet- 
ings that f have at my command. 
Santa Claus certainly makes one 
sentiniental and it is my regret 
that the old brain is not high- 
Powered enough to turn out 
words that express how f feel as 
wait impatiently for the hands 
of the clock to make two circuits 
before £ can tackle the succulent 
turkey, aAressing, crankerries, 
mashed potatoes and gravy, the 
Plum pudding, an cating job 
which will be made casier with a 
triple martini. 


Not possessing what it takes to 
Write anything smacking of 
Srininality, may £ turn to an 

‘known English author and 
quote what be wrote a century or 
80 back? 


“God rest ye, merrie gentlemen; | 
£et nothing you Dismay 
For Jesus Christ, our Savior 
Was born upon this day.” 
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Salary Increases 


Will Range From 
10 to 25 Pereent 


Bright Outlook for 1939 
Justifies Return to 
Level of 1937 


SOUTH BEND, Ind.—Res- 
toration of pay reductions to 
all salaried employes was an- 
nounced this week by Paul G. 
Hoffman, president of Stude- 
baker Corp., effective Jan. 1. Re- 
ductions in salaries were effected 
last April and ranged from 10 per- 
cent for salaries up to $1,800 a 


year to 25 percent for higher 
salaried workers. 


In making the announcement, 
Hoffman stated that present im- 
provement in sales, coupled with 
the anticipation of good business 
in the months ahead, justified the 
reinstatement at this time of the 
cuts which were necessary earlier 
in the year. 


No statement was made as to the 
number of employes to be affect- 
ed by the reinstatement, nor the 
amount of money involved. It 
was pointed out that only the 
chairman of the board and the 
president would not be included 
among those to benefit by the in- 
crease. 


Studebaker sales have _ been 
moving sharply upward since the 
new models were announced this 
fall, with November sales being 
the best for the month, the corp- 
oration has enjoyed in several 
years. This upturn during the 
past few months has placed the 
corporation among the top ten in 
sales in the industry, as shown in 
Automotive News’ weekly score 
board. 

The corporation’s sales in Can- 
ada also have been at a high peak 
since new models were an- 
nounced. In November, the Ca- 
nadian sales exceed the company 
quota by 44 percent. 

December sales are _ reported 
holding strong and the directors of 
the corporation, at a meeting Dec. 
19, felt that the outlook for the 
coming year justified returning 
salaries to the 1937 levels. 











Dealer Licensing 
Laws Outlined 


DETROIT.—A digest and an- 
alysis of motor vehicle licensing 
laws now in force in Wisconsin, 
Ohio, Nebraska and Iowa, has 
been issued by the Automobile 
Manufacturers Assn. 

Most of the licensing laws now 
being discussed in several other 
states are based upon these four, 
with Wisconsin, first in the field, 
furnishing the master pattern, the 
survey states. Involved in all of 
them, according to the association, 
is an entirely new 
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Used Car Drive is Planned 
By Columbus Paper, Dealers 


registered in Franklin county dur- 
George Byers, 


Special to Automotive News 


COLUMBUS, O.—A used car | ing driv 
drive, sponsored by the Columbus | De Soto distributor, will offer a 
Dispatch, with the co-operation of | series of prizes running from a 


the Columbus Automobile Dealers 
Co., is planned here for the week 
of Jan. 27. 


The drive will be promoted as | 
“The Dispatch Victory Sale,” and | 


will be set off by a salesmen’s 
jamboree Jan. 6 at which more 
than 400 new and used car sales- 
men, managers and dealers are 
expected to attend. 

A series of page and fractional 
page advertisements are scheduled 
to run in the Dispatch for three 
weeks prior to the event with the 
advertising copy stressing the re- 
covery leadership of the automo- 
tive industry and the winter 
values in the used car market. 
News stories will also boost the 
campaign. 

Color posters and stickers will 
be furnished the dealers and a 
series of prizes is being offered as 


censing statute theory, with the| an added sales stimulus. The Dis- 


‘“‘methods 
Col. 1) 


objective 
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principal 
(Continued on 


of | patch will give each salesman a 


$1 prize for each car sold and 


the drive. 





(Continued on Page 6, Col. 4) 





The Top Ten 
PASSENGER CARS 


First Ten in Registrations as 
Reported in AN Today: 


1938 1937 
Pos. Make Pos. 
1—388,243 Chev. 694,113— 2 
2—311,218 Ford 727,095— 1 
3—235,914 Plym. 426,543— 3 
4—138,574 Buick 181,275— 7 
5— 82,324 Dodge 237,472— 4 
6— 78,852 Pont. 196,286— 5 
7— 72,755 Olds. 173,687— 6 
8— 42,531 Packard 87,579— 8 
9— 37,700 Chrys. 82,698—10 
10— 34,767 Stude. 64,429—13 
Total All Makes 
1,566,917 3,211,408 
For complete standings of all 


makes, see Page 5 this issue. 
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MOTORS MERRY XMAS THE M’COY 


Studebaker Restores Pay Cuts to All Employes 


Restored Pay Cuts, 
Sales Rise, Bright 
Outlook AddCheer 


Reemployment in Michigan 
Leads Nation; Nov. 


Output Is 390,350 


By Howard Hallas 
Associate Editor 


DETROIT.—“Merry Christ- 
mas!” is the McCoy in the 
motor capital this year, with 
the automobile  industry’s 


highly accelerated sales and 
reemployment tempo again pac- 
ing the national recovery swing. 
In every vital phase of the in- 
dustry, the perspective is uniform- 
ly bright: 
1 Sales have completely reversed 
their downward rush of last 
winter, and during December ap- 
pear to be running counter even 
to the usual seasonal trend. Reg- 
istrations in November will set a 
new 1938 high with an estimated 
total of 195,000 units, an increase 
of 65 percent over October. This 
mark is being broken by Decem- 
ber sales, with all companies re- 
porting increases over November. 
Of the companies reporting to 
date, Buick’s retail deliveries are 
running 30 percent over last year; 
Pontiac is up at a ratio of 5 to 3; 
Cadillac-LaSalle is up 92 percent, 
while GMC truck sales are at a 
13-month high. 
2 Employment, largely automo- 
tive, in Michigan is mounting 
at a steeper rate than in any other 
section of the country, with em- 
ployment in the state during No- 
vember up 62,500 over October’s 
347,710. Weekly pay checks were 
11.6 percent greater during the 
month and totalled $12,716,916. 
Production of new cars and 
trucks is running currently 40 
percent above the output rate of 
last year. While this figure is 
reached in comparison with a re- 
cession month, it nevertheless in- 
dicates that the industry’s output 
has reassumed prosperity propor- 
tions. Production or factory sales 
of new passenger cars and trucks 
in the United States and Canada 
(Continued on Page 2, Col. 1) 


NADA Committee 
Headed by Bishop 


DETROIT.—C. M. Bishop, Brook- 
lyn, Dodge-Plymouth dealer, 
heads the newly appointed Fac- 
tory-Dealer Relations Committee 
of the National Automobile Deal- 
ers Ass’n, the personnel of which 
has just been announced by J. W. 
Roby, president. 

Other members of the committee 
|} are: John E. Smith, Atlanta, Ga. 
| (Chevrolet) H. B. Vaughan, Bir- 
|mingham, Ala. (Packard); J. J. 

Wright, Chicago (Ford) and 
Morris E. Tuller, Worcester, Mass. 
(Nash). 
| Roby declared that this perma- 
(Continued on Page 6, Col. 3) 
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Motor Industry’s ‘Merry Christmas’ the Real 
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Restored Pay, Rising Sales, 


Bright Outlook Bring Cheer 


(Continued from Page 1) 


during November totaled 390,350 
units, a new 15-month high, well 
above the total for October, 1938, 
and last November. 
Labor outlook is held brighter 
than at any time during the 


Buick Sales Up 
30 Percent Over 
Dec. of Last Year 


FLINT.—Sales of Buick cars in 
December are at a rate nearly 30 
percent over last year, according 
to W. F. Hufstader, general sales 
manager. 

Sales during the first 10 days 
of the month were 5,988 compared 
with 4,633 in the same period last 
year, a gain of 29 percent, while 
preliminary reports for the re- 
mainder of the month indicate a 
December Buick total of approxi- 
mately 19,000 sales. In December 
last year 15,115 Buick cars were 
delivered at retail in the United 
States. 

Meanwhile, national registration 
statistics covering 23 leading cities 
show Buick in fourth place for the 
first half of December, being out- 
registered only by the three lowest 
priced makes of cars, Hufstader 
declared. The same records show 
a slight gain in Buick registrations 
over the corresponding period of 
November. 


Collins Is Manager 
Of Hudson Region 


DETROIT.—Announcement of 
the appointment of Curt R. Col- 
lins to the post of regional manager 
for the Central Region comprising 
Michigan, Indiana and Ohio, was 
made Friday by George H. Pratt, 
sales manager for the Hudson 
Motor Car Co. 

Collins, formerly district mana- 
ger in the Chicago area, has been 
connected with Hudson for the 
» past four years. He will have his 
> headquarters at the factory in 
| Detroit. 
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DODGE JOINS 


DIESEL GROUP, USES NICKEL 


Among the most interesting 
Auto Show announcements was 
news of the advent of a Dodge 
Diesel engine on 3-ton trucks. The 
Dodge six-cylinder Diesel is of 
four-stroke type, 3% in. bore x 5 
in. stroke. Its combustion princi- 
ple is based on a modified form of 
the Lanova energy-cell combus- 
tion chamber. Perhaps the most 
distinguishing factor of this en- 
gine is that it has been designed 
to combine the inherent economy 
of Diesel power with the flexibil- 
ity of a good gasoline truck en- 
gine. Materials play an important 
part in the design of this interest- 
ing power plant. The cylinder 
block, for example, is a high-grade 
Nickel-molybdenum cast iron pro- 
viding strength and rigidity so 
essential in heavy-duty service 
and the excellent wearing quali~' 
ties characteristic of Nickel cast 
iron. In addition exhaust valve 
guides are made of Ni-Resist, a 
special heat and corrosion resist- 

ant cast iron 
containing 
upwards of 14% 
Nickel. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 


past two years, with continued as- 
surance from labor leaders that 
vicious methods of settling indus- 
trial differences are _ distinctly 
things of the past. The defeat of 
Michigan’s Governor Murphy has 
been interpreted as not so much 
a personal defeat for him as a re- 
sounding public repudiation of the 
tactics employed by labor organ- 
izers. 

Among other encouraging fac- 
tors is the rapid restoration of 
pay-cuts by the automobile com- 
panies, with the usual lag of wages 
behind prices greatly diminished. 


Studebaker Sales 
In Canada Up 44% 


Over Quota in Nov. 


WALKERVILLE, Ont.—Sales of 
Studebaker products to dealers in 
Canada during November were 44 
percent ahead of the optimistic 
sales quota which had been esti- 
mated, according to M. S. Brooks, 
president of Studebaker Corp. of 
Canada, Ltd. 

Brooks said, “Studebaker sales 
during November came very close 
to establishing a new high. More 
passenger cars and trucks were 
sold to dealers than for any other 
November in our history excepting 
two. This sales performance be- 
comes really impressive when we 
find that during the past Novem- 
ber we nearly doubled the com- 
bined volume of the two Novem- 
bers in the banner years of 1928 
and 1929.” 


Buttles Named 
Sales Manager 
For Cummins 


COLUMBUS, Ind.—P. E. Let- 
singer, vice-president of Cummins 
Engine Co., announces the promo- 
tion of Dave 
Buttles, of Seat- 
tle, to national 
sales manager 
with headquar- 
ters at the home 
office. 

For the past 
four years, But- 
tles has been the 
factory sales and 
service manager 
for 11 western 
states. He has 
been largely re- 
sponsible for building the present 
strong position of Cummins Diesels 
in the marine field in the Pacific 
Northwest. 


Lack Agreement 


On Wagner Act 


NEW YORK.—Revision of the 
Wagner Act by the next congress 
is seen here as threatened by 
failure of various forces seeking 
changes to agree upon what form 
the proposed revision should take. 

There is a reported variance of 
opinion among both employer and 
employe groups on details of a 
revision program, although forces 
within both groups believe 
changes desirable. If revision pro- 
ponents continue working at cross 
purposes, it is pointed out, the 
view of those contending little 
statutory change is needed may 
prevail. 


Dave Buttles 


New Industry Set 


MILWAUKEE.—A new industry, the 
Milwaukee Rubber Products, is sched- 
uled to start production here about 


Feb. 1 in the manufacture of auto- 
mobile tire patches and shoes. 


A feature story, spotlighting the suc- 
cessful operations of an outstanding 
truck dealer, appears in every issue of 
the truck section of Automotive News. 


PLEDGING CONTINUED co-operation in the Soap Box Derby, Akron’s 
chamber of commerce spent day in Detroit last week as guests of Chevrolet. 
In this photo, C. F. Kettering, General Motors vice-president in_ charge of re- 


search, left, 


reets Mayor Lee D. Schroy, of Akron, at the GM laboratories 


while C. P. Fisken, right, Chevrolet advertising manager, looks on. 


AMONG THOSE attending the banquet, which climaxed the Akron goodwill 
visit to Detroit last week, were J. S. Knight, publisher of Akron Beacon- 
Journal (left), and M. E. Coyle, general manager of Chevrolet who was host. 


OTHER ATTENDEES at the Akron goodwill banquet, staged by Chevrolet 
in Detroit last week, included C. W. Seiberling, left, vice-president, Seiberling 
Rubber Co., Akron, and J. E. Johnson, Chevrolet assistant general sales manager. 


Broader Scale 


For 1939 Soap Box Derby 


DETROIT. — Chevrolet’s Soap 
Box Derby will be conducted in 
1939 on the broadest scale since 
its organization five years ago. 
The announcement was made by 
C. P. Fisken, advertising manager, 
at a dinner here in honor of 60 
leading citizens of Akron, O., 
where the All-American and In- 
ternational finals are held in Au- 
gust each year. 

Fisken said that the event would 
probably be expanded to include 
champions from England and the 
Scandinavian countries as well as 
From South Africa, Hawaii, Pana- 
ma and Canada. 

Principal speakers at the dinner, 
held in the Book-Cadillac hotel, 
were M. E. Coyle, general man- 
ager of Chevrolet; Lee D. Schroy, 
mayor of Akron; Lon Tighe, presi- 
dent of the Akron chamber of 
commerce, and J. S. Knight, pub- 
lisher of the Akron Beacon- 
Journal, which co-operates with 
Chevrolet in the annual climax of 
the event. 


The visitors assured Chevrolet 
of their city’s continued co-opera- 
tion, and placed their entire fa- 
cilities at disposal of the Derby. 

The delegation spent the day in 
inspection tours, as guests of 
Chevrolet. C. F. Kettering, vice- 
president of General Motors in 
charge of research, was host at 
the Research building during the 
morning. Lunch was served at the 
Recess club, and the afternoon 
was spent in the styling section 
of General Motors and the Chev- 


is Planned 


rolet Engineering Laboratories. 

Among others at the dinner 
were S. B. Robertson, president, 
B. F. Goodrich Co.; C. W. Seiber- 
ling, Akron’s number one citizen 
and vice-president, Seiberling 
Rubber Co.; C. W. Enyart, mem- 
ber board of trustees, Akron 
chamber of commerce. 

W. H. Evans, president, Dime 
Savings bank; Tom O. McEl- 
downey, president, Goodyear State 
bank; L. L. Kinsey, president, 
Akron Merchant’s Assn.; R. M. 
Sanderson, president, Akron city 
council; George H. Meyers, past 
president, Akron chamber of com- 
merce; M. M. Mell, chairman, 
aviation and airport committee, 
Akron chamber of commerce; Fred 
Brittain, president, West Akron 
board of trade; J. J. Buchholzer, 
president, East Akron board of 
trade; H. C. Atkinson, executive 
secretary, Akron chamber of com- 
merce. 


Robert Dewey, president, North 
Akron board of trade; J. W. 
Schlemmer, sports editor, Akron 
Beacon-Journal; Walter O’Neil, 
sheriff, Summit county; Dr. R. H. 
Markwith, director of public 
health, Summit county; Capt. Tom 
Lynett, chief of traffic division, 
Akron; W. F. Peters, service di- 
rector, city of Akron; Bruce Kes- 
ter, president and manager, Kes- 
ter Coal Co.; Jack Linforth, as- 
sistant to president, Goodyear 
Tire and Rubber Co.: Jack Tuttle, 
research engineer, Goodyear Tire 
and Rubber Co. 


Mcloy 


Sale of Pontiacs 
In Dec. Tops °37 
As Well as Nov. 


PONTIAC. — Deliveries of new 
Pontiacs throughout the United 
States during the first 10 days of 
December totaled 4,969 cars, which 
compares with 4,841 for the first 
10 days of November and with 
3,091 for the first 10 days of De- 
cember last year, according to C. 
P. Simpson, general sales man- 
ager. 

“Last year at this time the re- 
cession was getting well under 
way as the 3,091 figure shows,” 
said Simpson, “while sales are 
holding up very well this year. 
Also, sales in December gener- 
ally are lower than in November, 
which is not true for the first pe- 
riod of December this year.” 

New car stocks in dealers’ hands 
are approximately one-half of 
what they were a year ago, with 
16,243 on hand now, while used 
car inventories are only 60 percent 
of a year ago with 25,943 in the 
hands of Pontiac dealers at the 
present time. 

Sales of used cars by Pontiac 
dealers during the first 10 days of 
December were 6,212 compared to 
6,380 for the same period of No- 
| vember and 6,069 for the first 10 
days of December last year. 


Cad.-LaSalle Sales 
Rise 92% in Dec. 
Over 1937 Period 


DETROIT.—Customer deliveries 
for the first 10 days of December 
topped the same period of a year 
ago by 92.8 percent and the first 
10 days of November by 3.4 per- 
cent, General Sales Manager D. E. 
Ahrens of Cadillac-LaSalle an- 
nounced this week. 

Figures released by Ahrens 
show 1,315 cars delivered this year 
against 683 in 1937 and 1,270 in 
the first 10 days of November. 

“We consider the report particu- 
larly significant,’ said Ahrens, 
“because it continues the upward 
trend that gave last month a 30 
percent increase over the best pre- 
vious November in our history. If 
the buying demand for new Cadil- 
lacs and LaSalles is maintained, 
and our bank of unfilled orders in- 
dicates that it will, the December 
sales volume should run even 
larger than this record November. 

“We have also had a notable 
gain in carload lot orders,” he de- 
clared. “Many of those come from 
small dealers who were formerly 
unwilling to stock more than one 
car. 

“In addition to our unusually 
large sales, November set an ali- 
time record in customer deliveries 
at the factory—that is automobiles 
sold by dealers in other cities and 
called for in Detroit by the buy- 
ers. Normally the peak of this 
business is reached in May or 
June.” 


New Device Offered 


CLEVELAND.—A new device, the 
HH Dry-Charger, designed to aid bet- 
ter carburetion, is now being manu- 
factured by the HH Dry-Charger Mfg. 
Co. The inventor is Herman Hersch. 
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Competent Enginecring 
Consistent Prices and 
Reliable Deliveries 


| DELTA ELECTRIC COMPANY 
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AMA Analyzes Details of Dealer Licensing Laws 


Theory Behind State Acts 
Is Declared New Departure 





(Continued from Page 1) 


moderating competition and re- 
lieving pressures upon the com- 
petitors.” 

In every case, the proponents 
of the laws have been “organi- 
zations of the dealers themselves, 
whose spokesmen have testified to 





Diversion in N, J. 
Is Seen Causing 


Big Road Deficit 


TRENTON, N. J.—Although 
seeing no need for a special fiscal 
survey requested by the state as- 
sembly to obtain ‘a complete pic- 
ture of the financial condition of 
New Jersey,” State Highway Com- 
missioner E. Donald Sterner said 
he will “welcome such a survey 
in the hope that out of it, it may 
be conclusively shown that when 
millions of dollars of dedicated 
funds are diverted to relief and 
other purposes, it just can’t cause 
anything but a deficit.” 


“For the last six months,” 
Sterner stated, “my warnings that 
it is impossible to spend the same 
dollar twice have gone unheeded. 
Today with $7,000,000 already di- 
verted to relief and $2,000,000 go- 
ing to the public utilities com- 
mission for grade crossing elimi- 
nation, we are faced with a pos- 
sible deficit of between $8,000,000 
and $9,000,000 on Dec. 31. 


“This will reduce our cash to 
the point where we probably will 
be unable to meet commitments 
to counties, boroughs and town- 
ships, construction contracts and 
pay the maintenance and operat- 
ing costs of the department.” 


GM Plan Is Seen 
As Sales Stimulant 


NEW YORK.—Adoption by 
other major industrial concerns of 
employe income stabilization 
plans similar to the program re- 
cently announced by General Mo- 
tors is viewed by economic ob- 
servers here as a means of fur- 
ther stimulating instalment buy- 
ing. With assured steady incomes, 
it is reasoned, confidence in abil- 
ity to meet instalment payments 
would increase with resultant 
gains in purchases of durable con- 
ener goods on the instalment 
plan 


Business prognosticators here 
also expect increased activity in 
the instalment buying fields to 
be brought about by increased 
employment during the coming 
year. 


Would Restrict Price 


OKLAHOMA CITY.—A bill which 
would prohibit the state from spend- 
bie more than $900 each for automo— 

iles to be used on official business, is 

being drawn by Assistant Attorney 
General Owen J. Watts at the request 
of Edgar McVicker, Rogers county 
legislator. 








the desire for control over acute 
types of competition,” the associa- 
tion says. 

“While sponsors of these laws 
maintain that the buying public 
is to be benefited by the establish- 
ment of a more orderly market, 
with elimination of illegitimate or 
dishonest trade practices, it re- 
mains to be established through 
experience that full application of 
these laws eventually will not 
bring higher selling prices to the 
retail buyer to an extent that 
would curtail the volume of sales 
available to the dealers remain- 
ing in the field under license.” 

A tabulation of the salient de- 
tails of the laws in the four states 
mentioned is reproduced herewith. 


Steel’s Outlook 


Considered Fair 
For Ist Quarter 


YOUNGSTOWN, « O. — Outlook 
for the steel industry for the rest 
of the year and the first two or 
three months of next year is con- 
sidered fair by prominent steel 
executives in this district. 

J. L. Perry, new president of 
Carnegie-Illinois Steel Corp., said 
here “operations around the 60 
percent mark may be expected 
through December and January.” 

“The automobile industry is a 
promising prospect for business,” 
Perry said. “The construction in- 
dustry, helped by federal expendi- 
tures, also is in the market for 
considerable steel. The container 
(tin plate) industry will continue 
to buy. Indications are at hand 
that agricultural buying will not 
lag behind last year.” 

President R. J. Wysor, of Re- 
public Steel Corp., expressed sim- 
ilar views. He said operations will 
be between 50 and 60 percent, 
with a tendency to gain for the 
rest of the year. 

Norris J. Clarke, Republic vice- 
president in charge of sales, said 
that unchanged prices are likely to 
be announced soon for the first 
quarter and once they are out of 
the way, considerable buying may 
be expected, especially from auto- 
motive sources. 


10,000 Motor Bills Set 
for Legislatures in 1939 


WASHINGTON.—The year 1939 
will witness introduction of at 
least 10,000 bills pertaining to 
automotive and highway subjects. 
This estimate is made by the Na- 
tional Highway Users Conference 
on the basis of records of past 
legislative sessions, coupled with 
the fact that legislatures of 44 
states will be in regular session 
next year. 

Conference records show the 
forthcoming sessions may be ex- 
pected to produce enactment of 
more than 1,200 motor vehicle 
measures. 
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Reynold C. Johnson, R. E. Stone and 


Graham in the west. Left to right, C. W. 
B. Graham, Gus Koehler, Earl Payton, 
Luther N. Johnson. 


distributors in a huge terri- 
— = is August Johnson 














SALIENT FEATURES OF LAWS 


1. Motor Vehicle Retailers, etc. 


a. New car dealers .. 


b. Used car ar dealers . estan 


. Motor vehicle salesmen ... 


d. Distributors 


e. Distributor branches sa fase — ssossesscenssacerosecs 


f. Distributor representatives wes 
g- Factory branches 


h. Factory representatives - 


2. Motor Vehicle Financers 

a. Sales finance companies 

B License application procedure 
1. Application must show: 

a. Name and address of applicant or + applicants — 





SPECIFIC PROVISIONS OF LAW IN FORCE 6 SPECIFIC PROVISIONS OF LAW IN FORCE 
ARE MARKED BY (X) ¥ ARE MARKED BY (X) 


SALIENT FEATURES OF LAWS 


L Entering into a contract with a manufacturer or distributor re to 
act ....... 
m. Licensee about to enter into sale or transaction 5 which io is “fraudulent | 


i. Motor vehicle r manufacturers: doing ‘business i in | the state. as ro 


rovisions of the 


in violation of law .... 


lawful cause therefor.” 












franchise ............. 


OED scnsesinen 











practices ........ 





¢. If partnership, names of ‘partners ... 
d. If corporation, names s of officers end ‘directors 
e. Make of vehicle for which enfranchised ._....- 






g- Name of manufacturer with whom dealer has a | contract. 
h. Description « of proposed plan of doing business ......... 
i Financial statement of “applicant. 







tion thereof . 
m. Salesmen’s 's names = addresses . 


a. New Car Dealers 











f. Statement of relationship wi with manulacturer or ‘or distributor : 


f previous ex experience eof applicant or | applicants. ae rained 
L Statement Sy previous — “has been made and "disposi 


2. Application n must be qocempented by the tellowing eon 7 





a. Entering into contract with ‘manefacturer ¢ or ; distributor « whe bes = 
in 90 days cancelled a dealer's contract without “just, reasonable and 


o. Where manufacturer coe coerces “dealer to to 
s and accessories through threat of cancellation of franchise......... 


‘ + rt 

—— —+- p. Where manufacturer, distributor, etc., induces or coerces any dealer 
a do any act unfair to dealer under threat of of cancellation of wr 

q- Where manufacturer, came, etc., has unfa y cancelled o deslar's . 


r. Non-complian ance with with @ act or cor commission's s ; regulations. 
s. Violation of laws eclating * to sale, distribution or Gnaneing ‘of motor 


t. Violation of ‘the s state or t federal Tews Pertaining to fair o or ealals ts trade 


u. Wilfully or habitually, granting “excessive trades in “allowances | Ter “the 
purpose of lessening competition or destroying a competes be 's business 

v. Violating anti-discrimination laws ... 

w. Discriminating t between purchasers with re respect to to Terniching © of ‘ser- 
vices or facilities or the granting of discounts or rebates 

x. Knowingly dealing in stolen vehicles 

y- Charging interest in excess of 15% o per annum 

z. Sale of installment paper t to unlicensed finance c “compan 








~aceept unordered Fechicles @ or 











- 





Ai 








aa. Failure to post or keep in force any bond = conremnsnse = = 





i 








“xxx MRK 


bb. Insolvency 


pated. : 


turer or distributor 














1. $5 per office or branch pot $1 per used car lot......... 
2. $2 per year . . 
3. $5 per year ....... ied 
4. $10 per year . 
b. Used car dealers—$5. (82 i in n Ohio) .. 
e. Manufacturers—$5 ........... 
el. Factory branches—$5 ....... 





on. aay & to os aaa judgments which aw bet ¢ reasonably a antici- 


G Acts prohibited to licensees—Unlawful for any: 
1. Dealer 


a. To sell motor vehicles without contract authorization from manufac- 





b. To agree with macelactarer os or distributor to sell his sales Enance c con- 
tracts to any designated sales finance company 


e. To sell motor vehicles without a state license. 








d. To change speedomete 





e. Factory or distributor branch h representatives- =. ) 










used car lot ......... 
g- Salesmen—$2 ($5 in Ohio) 





business ....... 


C Licensing and Administrative loon 
the act vested in: 


b. Registrar of Motor Vehicles .. 


f. Distributors and wholesalers—$5 oa office por branches plus oT Per 


h. Sales finance companies —From = jet p based « a gross ¥ “volume of 


1. Administration and supervision of the licensing features of 


a. Division of Consumer Credit of State Booking D Departmest.. sovoanees 






by means of : 













3. Express or a 





















e. Department of Roads and ae 
d. Secretary of State canneries 


D Advisory Committee— 






























2. A general advisory committee .. 





suspension and revocation of 
1. General Powers of Administrative Agency: 
a. To deny licenses subject to stipulations of the law: 


1. After notice and heari: : . 
2. After hearing on 5 days’ nation, cacept that 






3. After 
4. After hearing on 20 days’ notice . 







To assist the Administrative Agency in the administration and en- 


1. A general advisory committee and one or more local committees............ || 


forcement of the act, the law provides for the appointment of: 


Administrative ‘8 powers abs res to — denial, 
E Agency’ pect 


1. Without hearing, oe that « vane om as be ob- 


b. To ie or revoke licenses she to the a of the law: 


if demanded by the 
interests of the public or the trade, on 24 hours’ notice............... 





3. Sales-finance company 


this condition .. 





trade advan 


turer or distributor .. 







trade-in allowances. .. 











tive enforcement of the act .... 


e. Promulgate rules and regulations necessary te he proper Fond deo 












and retail buyers .... 







ete. ....... 





complaints . 
&- Tnvestigate activ 


d. Define “Unfair trade queer” baween Ticensces | or between licensees 
e. Hold hearings, subpoena witnesses, aie deposi. ‘ons, , edmminiser oaths | x | 
f. Inspect anak beak, eords 5 tenes, and soured ~ — os velating | to 


ies of lemons o on Own motion or compleint of C any 









includi: 





balance .. 


























a. Proof of unfitness or bad business repute of applicant .... 











¢. Material misstatement in in application ... . 
d. Filing false or fraudulent income tax return..... 





furnished retail buyer . 
f. Defrauding retail buyer 


g- Failure to perform written agreement with retail bayer... 


Person - 
2. Court aout jem. oneeen of Administrative Aquaaye ~ powers 
F 1. Grounds in statute for denial, suspension or revocation of license 


b. Failure of applicant to have established ities of business... 


e. Misstatement or concealment of material al pertculars required to to > be 





stallment contract price ........ 


to comply 


jometer readings on used cars. 


e. To refuse to divulge name of previous owner of used car offe car car ollered tor a sale 


2. Manufacturer or distributor of motor vehicles 
a. To induce or coerce or attempt to induce or coerce any motor vehicle 
dealer to finance his sales through a designated sales finance company 


1. Threats, gate etc. of benefit or pane direct or indirect, le 


2. Beneficial or injur jurious ects acts... 
statements meld directly 0 or + indirectly, that deal- 
er is under obli igation because of ee between manufacturer 

or distributor and finance company ............ ’ 
b. To terminate or threaten to terminate an jane contract ny jen. 
reasonable and lawful cause therefor or 
fer his sales-finance contracts to a designated sales-finance company... 


a. To induce or coerce or attempt to induce or coerce any motor vehicle 
dealer to finance his sales-finance contracts through such company by 
means of any express or implied representation: 
1. That ere or distributor will — dealer a wane on 







omaheaere or rdiatribetor aie sales finance com 
y from a manufacturer of distr 
may be to lessen or eliminate competition or tend to grant an unfair 
ge or create a monopoly in such finance campany........ 
S. To finance motor vehi 

to continue to finance sales after — of subsid 


H Trade-In Allowance Survey 
1. For the purpose of determining whether the act has been violated with 
particular regard to price discrimination 
administrative agency may authorize, at the request of 40% of the deal- 
Sa re ee eS CD 6 Oe Ce Oe 


1 Installment sale procedure for 
Peas for installment sales contract: 
Must be evidenced by written instrument signed by buyer 
: Seller must deliver to buyer written statement describing. motor vehicle 
and containing complete “break-dowe” of elements ne the att 
ing finance charges, trade-in allowance, etc. 
3. Within five days after any installment sale caller. must “deliver t to 0 buy: 


er copy of contract and notes given in connection therewith ...... 
4 pres of statute bars ey of finance “— or interest on de- 


5. Within 30 30 days her csquidiion a a retail — ys contract a iam 
company must notify the retail ne of the particulars of the retail in- 


6. Wilful | failure or refusal on ie pane part de an 2 enticed | —— company 


action to enforce the retail installment contract 





ause dealer failed to trans- 





use © of relation: ip between 





or if effect 


sales obtained through coercive means or 


ly from manufac- 


and excess allowances, the 


‘or licensees. The following require 
tx | 


of the statute is a valid defense in any 








cluded in the contract .. 





h. Unconscionable practices .. 
i. Fraudulent sale, transaction or IF Tepossession . 












ij Tntentionally y publishing misleading or inaccurate advertising - 


k. Lack of « contractual a authority with | manufacturer or ‘distributor. : 


Penalties & Enforcement 
1. Fine (up to $10,000) . 


2. Soon beets we) 
3. Tajunction sais ; eae 


| Pin 


. Failure of firms or corporations 
company license as required is a valid defense in any action at law against 
the recovery of the principal, finance a 5 interest or other fees in- 





gaged in business to take out a finance 


















ANALYSIS of the salient details contained in the dealer licensing laws of Wisconsin, Ohio, Nebraska and Iowa, as 
made by the Automobile Manufacturers Assn. 








Police Chiefs Plan 
National Traffic Study 


WASHINGTON. — An- 

nouncement of the first na- 
tion-wide study of traffic 
law enforcement through 
surveys of traffic courts and 
the enforcement work of po- 
lice was made this week by 
the International Assn. of 
Chiefs of Police. 
The purpose of the study 
will be to develop standards 
of traffic law enforcement 
from the practices now being 
followed in various parts of 
the country. .A grant of 
$12,000 for the studies was 
made by the Automotive 
Safety Foundation. 





Plant to Expand 


NEW BRUNSWICK, N. J.—Universal 
Plastics Co. has announced it will 
expand its plant here through con- 
struction of two new buildings at a 
cost of approximately $40,000. Work is 
scheduled to begin during the current 
month on the new buildings, which 
will house the finishing, machine, 
shipping and storage departments and 
offices. Completion of the expansion 
poem. said to have been prompted 
y brighter business prospects, will 
enable an employment increase of 
from 150 to 300 persons. The firm now 
employs about 150 at its local plant. 


Regional Distributor Named 


By Graham for West Coast 





DETROIT.—A revoluntary step 
in automobile merchandising 
which establishes, for the first 
time in the history of the indus- 
try, a “regional” distributor with 
authority to sign other distributors 
in his territory, has been an- 
nounced by the Graham-Paige 
Motors Corp. through its executive 
vice-president, Robert C. Graham. 


The new regional distributor is 
the Johnson-Graham Pacific Co., 
whose territory embraces all of 
Washington, Oregon and Cali- 
fornia, the panhandle of Idaho, 
and the western counties of Mon- 
tana and Nevada. This is believed 
to be the largest slice of territory 
ever given to a distributor by an 
automobile manufacturer, and 
Johnson said that he contemplates 
a sales volume that will justify 
again establishing a Graham as- 
sembly plant on the Pacific Coast, 
as was done for Graham Brothers 
trucks at Stockton, Calif., in 1925. 


Signing of the franchise agree- 
ment was characterized by Gra- 
ham executives as a “three mil- 
lion dollar deal.” 


Heading the new company is 
August Johnson, widely known in 
the Pacific northwest as a success- 
ful merchandiser of automobiles 
for the past 17 years. In the ca- 
pacity of executive vice-president 
are his two sons, Reynold C. and 
Luther N. Johnson, who will be 
in charge of the northern division 
and southern division, respectively. 


Under the terms of their re- 
gional franchise, the Johnsons will 
establish wholesale and retail op- 
erations immediately after Jan. 1 
in San Francisco and Los Angeles 
under their own firm name, and 
will sign distributors in Seattle 
and Spokane, Wash. Present Gra- 
ham distributors in Portland, Ore., 
and Chico, Calif., will continue to 
operate in their respective terri- 
tories, it was announced. 





Fuel Dealers Unite 


BUFFALO, N. Y.—Between 1,000 and 
1,500 gasoline retailers in the greater 
Buffalo district are organizing the 
Greater Buffalo Gasoline Retailers’ 
Assn., Inc., to make provisions of the 
New York State Feld-Crawford Act 
operative for their business. 
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AUTOMOTIVE 


’ a and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry es a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(AN 6-10-1933). 


SATURDAY, DECEMBER 24, 1938 


Merry Christmas 


OR the first time in two years, Detroit and the auto- 

motive industry greet the Yuletide with a real feeling 
of cheer which is prompted by an actual bulging in the 
vicinity of the purse pocket and an outlook for better 
things in the future. During the closing quarter of 1938, 
production of passenger cars and trucks ran close to, if not 
above, the million mark and the steady demand from the 
public has left dealer stocks at a low ebb. 


For the first few months of 1939 it seems likely that cur- 
rent production rates can be maintained in order to fill 
accumulated orders and build up stocks against antic- 
ipated increases in the spring. While it still is a little pre- 
mature to make predictions all signs point to a 3,500,000 to 
4,000,000 car year in 1939. With this volume factories, dealers, 
salesmen and plant workers, as well as the thousands en- 
gaged in service and after-market activities, can now look 
—_— with confidence to better times in the 12 months 

ead. 


While it is true that Christmas should bring us spiritual 
cheer regardless of our material estate, most of us gauge 
_ our happiness here on this sphere by the material things we 
| have, or can get, or can give to our friends. It is that feeling 
—that we can be happy today in anticipation of a better 
tomorrow—which is most prevalent throughout the in- 
dustry at this time. 


But adding to the present brightness of the Christmas 
season is that brighter memory of those who stood so 
friendly and loyal behind Automotive News in a darker day. 
To those readers who have honored us with their trust and 
confidence, we feel we owe more than we can pay. To them 
we most sincerely wish a very happy Christmas and hope 
that they shall enjoy their full share of prosperity which 
we firmly believe will return in 1939. 


Be It Resolved 


OOKING forward to the next year, it now seems apparent 

that from a volume standpoint the industry should turn 

in a record comparable to 1936. This would mean probably 

that, in the run of things, 1939 will be a normal volume year. 

It is not likely to hit the peak of 1937 but certainly does not 
seem destined to fall to the low of 1938. 


At the present the increased trading in used cars as the 
result of increased new car volume is bringing about a 
too rapid accumulation of better grade used cars in dealers 
hands at allowance values that threaten profitable turn- 
over in the future. Unless this trend is arrested, either 
through increased used car selling effort or the exercise of | 
greater sanity in trading, we are likely to come into the| 
spring of 1939 in not much better shape than we were in 
the spring of 1938. | 

The time to avoid this spring mistake is now. We can| 
think of no better resolution for all dealers to make next 
Saturday (or better today) than: “be it resolved that in 
my selling operation I will trade sanely; I will keep my 
used cars on a 30-day turnover basis; I will keep my accounts 
in such a manner that I will not kid myself as to where my 
profits lie and my losses arise”’. 


Chicago—307 N. Michigan Ave. 


One sacred pledge we make our friends here | 


| preaching! 
|tion other than to add a word of 
| cheer 


| appreciation 


By GEORGE M. SLOCUM 


issue which you 
+ hold in your 

oroves, I think, what 
| we often refer to as “the ups and 
downs of the publishing business”. 
| Less than 60 days ago our Nov. 
| 12 issue appeared in three sec- 
| tions, 138 pages and was the 
| largest single issue we have ever 
|put to press. This issue of 8 
| pages is the smallest—and will 
| probably be notable for the fact 
i that it will be eagerly read from 
| cover to cover, sometime between 


| your Christmas cards. 


| 
| 
} 
| 


Merry The 


| Christmas! 


* * * 


REGULAR ADVERTISERS 
back away from a Dec. 25th is- 
sue as if it had the measles. 
Even our correspondents seem to 
think that the industry goes on a 
two week’s vacation over the 
Holiday—so much for our apol- 
ogy! 

“ om + 

LOOKING AHEAD I can hardly 
see why anyone in this industry 
should question the signs which 
indicate that this will be a three 
ito four million car year. That 
kind of a year makes good money 
for every dealer, every manufac- 
turer, every supplier which usual- 
ly indicates a good year for the 
country as a whole. Without ex- 
ception the 1939 cars have made a 
hit with the buying public. That 
has been proved beyond any 
shadow of doubt by the sales ex- 
perience of the past 60 to 90 days. 
The factories have now hit a stride 
of production which should guar- 
antee every dealer all the cars he 
needs when the great spring buy- 
ing season starts. Only by having 
the cars when he wants them can 
the dealer in any year hope to 
make a fair margin of profit. 


* * * 


UNQUESTIONABLY the used 
car situation is again becoming 
a problem as it does immediate- 
ly following the early distribu- 
tion of the new models. I, for 
one, do not think that anyone 
at this early date has any cause 
for alarm. The reconditioned car 
market is after all, a working 
man’s market and as we put 
men back to work they will ab- 
sorb the used cars available. 
Sometimes I wonder if in other 
lines of business they pay as 
little attention to experience in 
similar situations in the years 
that have past. This making 
and selling of motor vehicles 
should by now have reached its 
majority. Most of the men in 
it, dealers and manufacturers 
alike, have the records of their 
past experience which should 
be the guide to their thinking 
as they face the problems of to- 
day. After all, there is nothing 
new in the present situation. It 
is merely a repetition of previ- 
ous years when the new models 
found general public acceptance 
because of right styling and 
right pricing. 

* * * 


JUST AS SURELY as the sun 
rises we are headed for a good 
year in 1939 and the merchant 
who keeps his house in order and 
on a sound business basis need 
have no sleepless nights over what 
is ahead. It is so easy to start 
I really had no inten- 





to the present Christma 
season. I know I speak for every 
man and woman on Automotivs 
News’ staff when I say that 
will redouble our effort ! 
New Year to serve y 

for the 

friendship you have 

motive News during 
past.—G.M.S. 


Reprinted from Automotive Daily News. December, 1935 


History Repeats Itself 


In This Corner-- 


‘Cut-Throat Retailing . .’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Competition 


There has been in the past few 
years much - justifiable - to-do 
about cut-throat competition in 
automobile retailing. Right now 
I’ve got something else in my 
hair. 

I saw somewhere recently that 
car dealers are outnumbered 10 to 
one by service competition. I’ve 
lost plenty of business to non- 
dealer garages and service sta- 
tions, a lot of it because maybe 
I wasn’t on my toes, and a lot of 
it for other legitimate reasons. 
Can’t squawk about that. But I’ve 
been losing a lot of business be- 
cause of parts discounts and re- 
bates, chiselled prices and in- 
ferior, disguised workmanship. 

I'd like to hear some dealer 
comment on this subject.—Michi- 
gan Dealer. 


Complete Picture 

I want to thank you very much 
for the helpful information which 
you have supplied us. We are in 
the process of compiling statistics 
for Kentucky, and these figures 
were very necessary for a com- 
plete picture. 

I also want to thank you for the 
enclosed page from your “Al- 
manac” issue, which should be 
very helpful in the work that we 
are doing.—W. B. Halley jr., assis- 
tant director, trade relations and 
promotion, The Courier-Journal— 
Louisville Times, Louisville, Ky. 


Service 
I notice that you are going to 
publish an extra edition in Jan- 
uary on Dealers Service Stations. 
We call your attention to your 
paper of Aug. 4, 1934. I think that 
ours was the first dealer setup; 

» your Jan. 8, 1935, edition. 

Our place has proved very suc- 
ful since that time. We have 
ed our real estate holdings 
building in 1935, 
in 1936, and a 
building in 1937. 
ilt of our modern 
built in 1933.— 


Vern Nall, Nall Chevrolet, Iowa 
City, Ia. 

EpiTor’s Note: The new section 
of Automotive News, to which Mr. 
Nall apparently refers, is not to 
be an extra edition but will be- 
come a regular monthly section of 
Automotive News. The new sec- 
tion will cover dealer service 
management; it will appear in 
rotogravure monthly, starting in 
January, and will show service 
operations step by step in pic- 
tures. It will also show new 
equipment, service and parts mer- 
chandising, used car recondition- 
ing, etc. 


Coming Events 


JANUARY 
2- 7—Grand Rapids, Mich., Automo- 
bile Show. s 
9-13—Detroit, SAE Annual Meeting. 
9-15—Seattle, Automobile Show. |. 
11-22—Brussels, Belgium. Automobile 


salon. : 
12-15—Houston. Southwest Automotive 
Show. 
FEBRUARY . 
23-26—San Francisco. Automotive 
Maintenance Show. 3 
17-Mar. 5—Berlin. Automobile Show. 
MARCH 
7-10—San Francisco. American Road 
Builders Assn., convention, show. 
6-10—Columbus, O. American Society 
for Testing Materials Meeting. | 
21-24—Pittsburgh. Automotive Main- 
tenance Industries Show. 
APRIL 
1- 8—-Belgrade, Yugoslavia. Automo- 
bile salon. 
3- 5—New York. Metropolitan Auto- 
motive Maintenance Show. 
13-14—Cleveland. American Petroleum 
Assn. semi-annual meeting. 
17-19—San Francisco. National Auto- 
mobile Dealers Assn. annual meet- 
ing 


MAY 
22-June 8—World Automotive Engineers 
Congress (SAE)—New York, May 
22-26; Indianapolis, May 30; De- 
troit, May 31-June 2; San Fran- 
cisco, June 6-8. 


JUNE 
5- 6—Buck Hill Falls, Pa. Pennsyl- 
vania Automotive Assn. 
OCTOBER 


International automo- 


12-21—London. 
bile show. 
25-Nov. 11 — Milan, 


salon 


Italy. Automobile 
NOVEMBER 
2-11—London. Commercial car show 

10-18—Glasgow. Automobile show 
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~ AN?s Production Estimate Further Slump Passenger Car Resisteations 














































































































































































































(U. S. and Canada 
Weeks Ended Dec. 24, Tee. 17 Appears Likely 10 Months, Plus 38 States for Nov., 1938, 1937 
° . 
Week Same Week D Jan. 1 Jan. 1 During Holidays to Nov. 1938 1937 Unit 
Ending Week E tea ec. to to Date Pos. 1938 Pos. 1937 Pos. Loss 
nded to Dec.25, Dec. 24, By Pete Wemhoff Chevrolet 27,887 1 388,243 1 694,113 2 305,870 
Dec. 24 1937* Dec. 17* Date* 1937* 1938* ale Stee Ford 14.116 3 1 ° 4 
GEN. MOTORS.... 34,946 25,431 37 798 130 189 1.8 Associate Editor or ‘ ’ « 3 1,218 2 727,095 1 415,877 
> , , 839,522 1,071,371 ET 2 tat ; .»_ | Plymouth 16,965 2 235,914 3 426,543 3 190,629 
Chevrolet? ........ 20,115 15,000 20,275 75,444 1,11 DETROIT.—Pre-holiday curtail ; = 
Buick 5456 4196 6345 ’ 112,865 696,277 ment of operating schedules in Buick 10,025 4 138,574 4 181,275 6 42,701 
cain 4050 2773 fase tool = 231,328 166,459) -overal plants dropped automotive | Dodge 5,512 7 82,324 5 237,472 4 155,148 
Seameabiis A300 eee kine Lae kale 759 | production this week to its lowest | Pontiac . 6,193 5 78,852 6 196,286 5 117,434 
| Oldsmobile ...... ’ ’ 110 16,081 = 213,258 }3=— 88,378 Fe Oldsmobile 5,760 6 72,755 7% 173,687 7 100,932 
Cad.-LaSalle ...._ 1,025 500 1,145 3,791 44 point in a month. , , 
FORD oscsseersssooven 22.135 20.450 22'713 76259 1.127475 Gor4z7| The total is estimated at 91,798] Chrysler 23313 11 377700 9 «821698 10 44'998 
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Observers Urge Renewed Emphasis on Car 


AUTOMOTIVE NEWS, SATURDAY, DECEMBER 24, 1938 


Early Announcements Held 


To Cut Stimulating Effect 


By William Ullman 
Washington Correspondent 

WASHINGTON. — The tremen- 
dous popularity of the annual 
automobile shows, and their great 
usefulness to the industry, the 
public, and to the respective com- 
munities in which they are held, 
is pointed to by observers here as 
the strongest reason why the auto- 
motive industry should do every- 
thing possible each year to insure 
the success of these exhibitions. 

This viewpoint has been ex- 


showrooms, the greater portion of 
the 1939 models, days, and in some 
cases weeks, before the Washing- 
ton show opened—and the Wash- 
ington show this year was held a 
week ahead of the New York 
show. 

This trend became more pro- 
nounced this year than ever be- 
fore. In many communities the 
1939 models were at least two 
months’ old, and that long in the 
hands of owners, before the open- 
ing of the automobile show. In- 


pressed to Automotive News’ cor-|evitably, observers contend, that 
respondent from official and un-|has worked to the detriment of 
official sources interested in the] the show. Only four makes—Ford, 
progress and well-being of all| Chevrolet, Overland and Bantam 


factors concerned in the automo- 
tive industry. 

And it has been prompted at 
this time by two factors. These 
factors are: 

The “automobile show con- 

sciousness” of the public which 
has insured an enormous attend- 
ance. 

2 The appearance of conditions 

within the last couple of years 
which are working to the disad- 
vantage of the shows and have 
resulted this year in the can- 
cellation of some. 

Washington observers long have 
been convinced that in the annual 
shows the automobile industry 
have a helpful factor of the great- 
est importance, and one which 
should be nurtured with the ut- 
most care. These observers, many 
of whom are economists who see 
in the automobile shows a tre- 
mendous stimulus not only to the 
automobile industry but to na- 
tional and local business and in- 
dustry as a whole, are somewhat 
concerned this year not so much 
by the slight falling off in at- 
tendance—which is still enormous 
—but rather by appearance of 
governable conditions which are 
handicapping show impresarios. 

To become frankly specific, they 
feel that it is regrettable that an 
appreciable part of the dramatic 
element is in danger of being lost 
through pre-show introduction of 
new models. One official observer 
here who has a most constructive 
interest in the industry, pointed 
out to the writer that he person- 
ally had seen either on the streets 
of Washington or in the dealers’ 


Hiclely ho 255A 
WILLYS WINS 


PRAISE FOR TWO NEW LINES 








Resourcefulness of modern en- 
gineering is well exemplified in 
the development of two new 
Willys cars for ’39. Here is a 
small package, mounted on 102” 
or 100%” wheelbase, expressing 
up-to-the-minute modernity in its 
styling. Many improvements have 
been made mechanically. Most 
dramatic is the redesigning of this 
time-tried engine, producing in- 
creased horsepower and higher per- 
formance without changing basic 
design of major parts or increas- 
ing cost. In common with the best 
engineering practice, the Willys 
engine relies upon high-grade ma- 
terials for important parts. With 
the adoption of hydraulic brakes 
this year, Willys makes its brake 
drums from a high-grade Nickel- 
chromium cast iron. This material 
offers the unique properties of 
great strength, excellent wearing 
qualities, and resistance to abra- 
sion from brake 
lining, while con- 
serving lining 


life. 

THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y 





—bowed officially at show time. 

Several large cities this year 
have, for one reason or another, 
decided to hold no show this year. 

No Surprise Left 

Dilution of the element of dra- 
matic surprise—which was such 
a large factor in insuring the 
smashing success of shows in 
earlier years—is held to be per- 
haps the most important single 
factor handicapping the exhibi- 
tions this year. But there is an- 
other; and that is, one is told, the 
lessened interest in and support of 
the special automobile show sec- 
tions of newspapers by the manu- 
facturers. 

On this latter point observers 
here are emphatic. They hold such 
a policy to be shortsighted, and 
point out that this same policy 
finally resulted in the widespread 
loss to the manufacturers of a fac- 
tor which had been tremendously 
useful in the upbuilding of the in- 
dustry; namely, the weekly auto 
show sections of local newspapers. 

Fear is expressed that should 
the automobile shows be allowed 
to lose their allure, as the auto- 
mobile sections were permitted to 
be whittled away and then finally 
lost altogether in hundreds of 
newspapers, the automobile indus- 
try will again be the loser. 


Shows Held Vital 

Briefly, then, friendly observers 
in Washington are convinced that 
the auto shows are tremendously 
vital to the whole motor car mer- 
chandising setup, made so by the 
vision, initiative, enterprise and 
energy of the industry in the past. 
They view with uneasiness the en- 
croachment of factors which, they 
feel, if permitted to continue and 
grow may permanently weaken 
and finally perhaps even kill en- 
tirely the public’s well-developed 
auto show consciousness. 

They feel, first and foremost, 
that while the advantage of seeing 
all the cars under one roof is 
great, it is not great enough to 
continue to lure profitably large 
crowds if the element of surprise 
and newness is removed —as it 
was to a larger extent this year 
than ever before. 

These are the considered views 
of observers who wish the indus- 
try well, and are convinced that 
the annual shows, the annual 
automobile show editions—and the 
much neglected weekly show sec- 
tions of newspapers as well—have 
played far too large a part in cre- 
ating public interest in the indus- 
try’s products to allow them to 
be pushed into the discard, either 
by default or by direct action. 








THESE THREE DEALERS in Akron are among the many now being awarded 
plaques by De Soto for outstanding work in automotive service. In the above 
picture L. C. Maurer, De Soto district manager (extreme left), and A. F. Mar- 
tin, De Soto service representative (second from left), are presenting awards 


to George D. 


Pate of Conart Motor Sales, Inc.; Karl Borden of Borden Auto- 


mobiles, Inc., and Lester Conn of Conn Motor Sales, Inc. 


Bishop 


To Head New NADA 


Factory Relations Committee 


(Continued from Page 1) 


nent committee has been estab- 
lished in conformity with the asso- 
ciation’s previously announced 
policy of favoring the “conference 
table” as a medium for the solu- 
tion of the industry’s problems. 

“This representative group of 
leading motor vehicle retailers 
will be available for conference 
purposes at all times,” he said. 

To this committee has been as- 
signed the very important and 
broad responsibility of studying 
the many complex distributive 
problems of the automobile in- 
dustry. 

It is anticipated that Bishop 
will enlarge the personnel of the 
committee from time to time, at 
least temporarily, in order to make 


Plymouth Offers 
New High-Wheel 
Model for 1939 


DETROIT.—Plymouth announces 
a special line of high-wheel mod- 
els designed for smoother travel 
over the deep-rutted roads of the 
nation’s rural sections. 

Of special interest to farmers, 
rural mail carriers, doctors, oil- 
field workers and others who have 
to travel the back roads or unim- 
proved highways, the announce- 
ment states that the 1939 “high 
clearance” Plymouths are avail- 
able in all passenger-car body 
types, both “Roadking” and de- 
luxe. 

For easier going through mud 
and snow, and over the high 
crowns of country roads, the spe- 
cial models have 20-inch wheels 
and an axle clearance of 9% 
inches—which is 1% inches 
greater than cars of standard de- 
sign. 








See Big Sales Gain 

OKLAHOMA CITY.—An increase of 
25 to 30 percent in business in 1939 
was predicted as 450 Chevrolet dealers 
and parts managers met at the Bilt- 
more hotel here. Sessions were con- 
ducted by R. C. Pittman, Oklahoma 
City zone manager, D. R. Lasment, R. 
E. Burson and A. M. Bray of Dallas, 
C. R. Fike of New Orleans, Gordon 


Forrester of Houston, and G. R. Chase 
of Oklahoma City. 





BRITISH FRIENDS, planning an expedition of the London Car Club to the 


United States, last week visited C. B. 
division, Chrysler Corp. 


Ieft to right, Graham E. 


Thomas, general sales manager, export 
Lyon, president of Auto- 


cheques, Ltd.; Dudley Noble, racing motorist, and Thomas. 


the advice and counsel of many 
dealers available. It is also ex- 
pected that numerous sub-commit- 
tees will be created for the pur- 
pose of considering specific prob- 
lems. 

The first meeting of the com- 
mittee is scheduled to be held in 
the early part of January, at which 
time, a general operating policy 
will be discussed. 

President Roby also announced 
the personnel of the following 
special committees, recently ap- 
pointed: 

Legislative Committee: D. E. 
Castles, (Buick) St. Louis, chair- 
man; D. G. Kelly, (Dodge-Ply- 
mouth) Grand Forks, N. D.; H. 
T. Hollingshead (Nash) Chicago; 
Harold Hart, (Chev.-Buick) 
Wolfeboro, N. H.; Wm. McKenzie 
(Nash) Springfield, Ill. Resolu- 
tions Committee: Wm. L. Mallon, 
(Olds-Pontiac) Newark, N. J., 
chairman; A. H. Jones, (Chrysler- 
Plymouth) Hastings, Neb.; J. M. 
Jackson, (Packard) Salt Lake 
City. Budget and Finance Com- 
mittee: L. M. Stewart, (Chrysler- 
Plymouth) St. Louis, Mo., chair- 
man; J. W. Roby, (DeSoto-Ply- 
mouth) Shreveport, La.; L. C. Car- 
gile, (Chevrolet) Texarkana, Ark. 

Membership Committee: A. B. 
Burkholder, (Chevrolet) Grand 
Rapids, Mich., chairman; F. H. 
Applegate (Nash) Racine, Wis.; J. 
N. Mitchell (Dodge-Plymouth) 
Waco, Texas; C. A. Morris, (Cadil- 
lac-LaSalle-Olds) Waterloo, Iowa. 
One to be named. Official Used 
Car Guide; Hugh Erbaugh (De- 
Soto-Plymouth) Flint, chairman; 
two to be named. 

Convention Transportation Com- 
mittee: F. W. A. Vesper, St. Louis, 
Mo., chairman; F. H. Applegate 
(Nash) Racine, Wis.; J. J. Wright, 
(Ford) Chicago; Stanley H. 
Horner, (Buick) Washington, D. C. 


Used Car Drive 
Set by Columbus 
Paper, Dealers 


eee 
(Continued from Page 1) 


$1 for the first car sold to $9 for 
the fifth car sold by each of his 
salesmen. Burt Daniels, used car 
dealer, will give $5 for each car 
sold by his organization. 

The committee named by the 
CADC and the Dispatch to handle 
the event includes J. Hoyt Cum- 
mings, secretary of the associa- 
tion; James McClure, McClure- 
Nesbitt Chevrolet; George Bobb, 
Bobb Chevrolet; Daniels; Walter 
Koch, De Soto dealer; Byers; 
George Simeon, Columbus Buick 
Co.; Harvey Young, advertising 
manager of the Dispatch; C. T. 
Hardin, classified manager, and I. 
H. Young, automotive advertising 
department. 


A wards Are Given 


TROY, N. Y.—Behr-Manning this 
week presented to 256 employes 
awards for long service. 


Show 
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De Soto Dealers 
To Get Awards 
In Service Work 





































DETROIT. — First details of a 
new plan for honoring dealers for 
outstanding work in the field of 
automotive service have just been 
announced by the De Soto division 
of Chrysler Corp. 

With this plan, which was for- 
mulated by H. H. Dowdy, De Soto’s 
director of service, De Soto deal- 
ers, maintaining service depart- 
ments rated 100 percent, are 
awarded plaques by the factory. 
Service managers of these dealers 
are awarded rings for their part 
in attaining the 100 percent rating. 

To be eligible for a plaque, a 
dealer must maintain a 100 per- 
cent rating on such points as tools, 
personnel, parts stock, cleanliness 
and courtesy. De Soto’s regional 
managers make award recom- 
mendations to the factory, which 
must approve the 100 percent 
rating before the award is made. 
The regional or district manager 
then makes formal presenta- 
tion of the plaque and ring. 

At De Soto’s recent dealer meet- 
ings, which were held in 22 key 
cities throughout the United 
States, initial awards under this 
new plan were made. As a part of 
the 1939 De Soto presentation pro- 
gram 207 dealers received plaques 
for 100 percent service depart- 
ments. Two hundred and seven 
rings were also awarded to the 
various service managers repre- 
senting the dealers. 


GMC Dee. Sales 
Set Year’s High 


PON TIAC.—Domestic retail 
sales of GMC trucks during the 
first 10 days of December ex- 
ceeded deliveries in any 10-day 
period during the last 13 months, 
it was revealed this week by J. P. 
Little, vice-president directing 
sales for the General Motors 
Truck & Coach division of the 
Yellow Truck & Coach Mfg. Co. 

“The 1939 series of GMC trucks, 
which includes a wide selection of 
both gasoline and diesel-powered 
units, has improved its sales po- 
sition steadily ever since the an- 
nouncement in November,” Little 
said. “The last 10-day sales re- 
port shows an increase of 38 per- 
cent over sales in the correspond- 
ing period of 1937. Unfilled retail 
orders, as of Dec. 10, stood 33 per- 
cent above Dec. 10, 1937. 

“Dealer orders placed at the 
factory so far for 1939 model 
trucks have risen 30 percent be- 
yond the total recorded at this 
time a year ago,” he said. 


fac 





Clement, Attebery Named 


To Studebaker Sales 
SOUTH BEND.—William_ T. 
Clement and S. C. Attebery have 
recently joined the sales staff of 
the Studebaker Corp., it is an- 
nounced by George D. Keller, 
vice-president in charge of sales. 
Clement will headquarter in the 
home office at South Bend, Ind., 
handling special work for the 
Dealer Development Division. At- 
tebery in the capacity of district 
sales manager will operate out of 
the Atlanta branch. 










CO Oh aw aL LS 


— DEALERS — 


The most “discussed 
book in the industry to- 
day, written by an ex- 
pert who knows all the 
dealer angles, sells for 
23.” 


Buy a copy—read it and if you 
are a responsible dealer we will 
give you the plan for selling the 
book at a profit and securing 
leads for used car sales. 


Bury & Holman, Inc. 


1415 No. Broad St., Philadelphia, Ps 
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ear-End Decline Slight in Automotive Shares 
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of this character which has taken 
place. There has been some not- 
able strength among stocks of the 
automotive parts and accessory 
group. 

Word received here from De- 
troit that production of motor 
vehicles is expected to hold up 


Parts, Accessory 
Stocks Showing 
Notable Strength 


special to Automotive News 


Evans Acquires 
Rights to Safety 
Highway Marker 


















| WwW YORK.—The festive mood DETROIT.—Through a contract 
oa ‘ ; all Street in the week pre- better through the early months just concluded with the Vitralux 
ey Christmas was not r of 1939 than is usual for the Corp. of America, Evans Products 
on eed! an eat degree in the period has imparted strength to Co has acquired sole manufactur- 
st been Hecle warket. But the economists | {2@, Motors. Reports of strong ing and sales rights for the Vitra- 
division sock folle o * aleuhe a ta omiStS | December retail sales also have lux safety highway marker for 29 
vas fo oes “continue to be optimistic, been an important factor. states and the District of Co- 
; Soto's or the most part, taking the view | That there still is some con- lumbia, according to E. S. Evans, 
0 deal. What the year-end phase is one of cern over the labor question is not president. 
d ~ Iidjustment and consolidation of |@enied. But the outlook, as seen This new type of patented high- 
we recent gains. from this vantage point, bears out way marker, the development of 
rs one This, they assert, holds good | the encouraging prospect set forth a French inventor, provides il- 
janes sth fo r business and stocks. The | i? Automotive News of last week.| OVER 500 MEMBERS of Detroit chapter, American Society of Tool Engi-|jumination of highway borders 
ir part retailer rather than the manu- yt Rotate development as far as | tik on “Super Finishing” Wallace is here demonstrating the er Sales Corp; | and defines curves by means of 
t rating, Jfacturer. holds the spotlight in the| Wa _ Street is concerned is the} a group of the ASTE. specially designed glass reflector 
aque, a pre-Christmas period. As it is, | Sowing feeling that earning buttons, Evans explained. These 
00 per- stocks os — concerns ae an > a a ten = . tee lich oe = = aan 
e ac well. In the automo- a favorable level. is C N d R ry e li rom a proac 
Fr “ group the year-end decline} question has caused much _con- our f ame eo rustee; car’s head lamps and reflect it 
regional jus far has been slight. ag in —— nears Sao e _ > or er Ne hee 
ause of changes in the cap-|as been muc of “profitless C m W ld R in foggy or rainy weather, givi 
on i aaa tax can there is tax. | Prosperity,” meaning good produc- O Pp any ou. eorg anize the effect of a lighted highway. 
‘perennt glling of stocks this year-end to|tion and sales at a very small we The standards in which the re- 
; made, jtéstablish gains as well as to estab- margin of profit. DETROIT.—Following the com-| which stated that the company flector buttons are encased are 
nanager jish losses. But prices have given] Smaller profit margins nearly pany’s petition seeking permis-|had assets with a book value of placed about 100 feet apart on 
esenta- pittle ground in the face of selling always accompany the swing back | Sion to reorganize, Federal Judge| $6,535,000. The appraised value | each side of the highway. 











Arthur F. Lederle late last week 
named A. J. Brandt as trustee for 





of these assets last June was $12,- 
523,000, the petition stated. 





Plans for immediate marketing 
of this new highway marker are 





22 key ‘ the Reo Motor Car Co. and issued} Liabilities were set at $571,250] being completed and a ain 
: . an order restraining the Ingham] including $420,000 in notes pay-| miles of demonstration installa- 
- t sed Automotive News P rice Averages County (Lansing) court from ap-| able, a payroll of $40,000, $60,000 | tions - various states are being 
-|in taxes and a $51,250 mortgage | arranged. 
part of pointing a receiver for the com-| in ,250 
pany as sought by several stock-| payable on property in London, —_— 
= Ae Last Week ThisWeek Change Year Ago || jojders. ——_ ' 
depart- 24 motors 33.89 33.74 —0.15 22.74 The Reo board of directors pre-} The petition said that the board Wi Ilys Reveals 
| seven 10 car-truck firms 33.73 33.49 —0.24 23.79 viously had removed Rowland|of directors found that the com- — 
to the 10 parts-accessories 27.23 27.66 +0.43 21.39 Campbell from the presidency and| pany “had been continually losing Strong Position 
repre- 4 tire-rubbers 29.41 29.36 —0.05 20.58 general managership of the com-|money for several years due to ° 
pany. The Reo plant has been/lack of proper management” and Despite Losses 
closed for the past 10 days. that its working capital had been 
The tangled affairs of the com-| depleted to a point where it was 
7 TA Sdesw Chiang tees, eS SSS ret ee oan tee be eee 
; ' ditions. This is particularly true Hons. early December i i 
. period of this 
ligh For Its 1939 Conclave) ;,, the automobile industry, where Firestone Profit The company applied for a loan] year are more than double those 
é vagy ; f $3,000,000 f -|% 
WASHINGTON. — Chicago will|the idea is to obtain volume in tio x Wien ‘Cor the amen gg of the same period of 1937,” David 
retail Ibe the scene of the sixth annual] the later stages by selling cars at Hits $5 258 041 the petiti - aa aa ing to] R, Wilson, president of Willys- 
ing the tion of the American Truck- Ron a 9 9 née petition, and favorable con-| Overland Motors, Inc., said here 
: convention of the America small profit margins in the early sideration was indicated provided | 4; : 
er €X- fing Assns. “about the middle of|recovery. Increased volume takes In 12 Months the com de ch va se. | this week, commenting on the 
10-day a ; : ; ompany made changes in its| present position of the company 
months, ae oo. Re oo va care of > oe picture as ee to insure proper man-|jn connection with the annual 
ny J.P, fiere this week by the executive| recovery develops. AKRON. _Firestene Tire & | 2Sement. statement. 
oe committee at ATA headquarters. lan eae a ae _— _. Rubber Co. and subsidiaries for we of the aww was with-| The company maintained a 
otors | In addition to selecting the con- eal Bs g tt Il taken | fiscal year ended Oct. 31, report a] petit owever, according to the| sound cash position during a dif- 
of the [vention city for next year, the] ‘eT Ye the og Pine a net profit of $5,258,041 after de-|Petition, after 20 stockholders, | ficult automobile year, and oper- 
fg. ro committee also adopted a number Arst half > ae Hall preciation, interest, federal taxes on ues af cae out of} ated without borrowing, he re- 
sem ¢ jot resolutions, among them one|} .mp this week declared 10 cents |2%4 surtax on undistributed prof-| , ostitien onties } a — a ported. Cash and receivables as 
owered |¥hich calls for intensification of| "share payable Dec. 30 to stock |its, equal after dividend require-|T ansing, charging — mismanage- cad Etediaden sone to $1 Z 
les po- tte highway courtesy campaign] of record Dec. 23. This was a re- ments on 6 percent cumulative! ment and asking for a receiver. 516,825, with total current assets 
the an- }oy all motor carriers. The com-| sumption for Hall Lamp, the com- preferred stock, to $1.27 a share The fili f thi 43 f $3,023,182. Current liabilities 
” Little |mittee also resolved to work to-| pany having made its last previous | (Par $10) on 1,936,458 shares of} ) y's t a me pane, ei $527.651 with t ki 
ot an. Mae sscalilien aim eudeiinll payment in Sept. 1937 common stock, excluding 313,542} 7.5.3 ed, was “actuated, as the — 7 * $2,495,531, cea = 
| ward prevention of railroad own- - , ; treasury shares. ebtor believes, by certain per- | cap! 0 $ 499,031, resulting in 
38 per- Jership and operation of truck lines] McQuay-Norris Manufacturing|~ This *compares with $9,269,176,|S°PS connected with its organiza- | a working capital ratio of 5.7 to 1. 
»spond- Jin competition with rail lines. declared 25 cents, payable Jan.| ...5333 a share on 1,941,303 com-| tion whose services must be dis- Operations of the company 








More Experienced 


the travellers, the 
more certain that, 
in Philadelphia, they 
will stay in the very 
center of all impor- 


tant activities at the 


BELLEVUE 
STRATFORD 


CLAUDE H. BENNETT. GEN. MGR. 


See PHILADELPHIA 
en your Werld’s Fair Trip 


3 to record of Dec. 26 and Houd- 
aille-Hershey declared 62% cents 
on its Class A, payable Jan. 3 to 
record Dec. 27. 


Truck Owners Get 


Interpretation of Act 


ALBANY, N. Y.—New York 
State truck owners have been 
notified by the Public Service 
Commission that the new state 
motor truck regulation act does 
not require their membership in 
any associafion to obtain operat- 
ing authority. The notification was 
issued following receipt of com- 
plaints that an association of 
truck owners had sought an “ex- 
horbitant fee” and a power of at- 
torney from one truck operator 
for filing his tariff and rate 
schedule in accordance with a 
commission regulation. 


SERV~O 


“The butterfly valve that con- 
trols heat going into the two 
nozzles of the Ford-Novi de- 
froster, sometimes goes past 
center when fully opened and 
when it does all the heat will 
go to the right hand side of 
the windshield. This can be 
repaired by enlarging the stop 
notch in the collar which car- 
ries the butterfly and thus ad- 
justing the valve travel to 


mon shares in preceding year. 

Current assets as of Oct. 31, 
1938, including $18,942,956 cash, 
amounted to $84,750,403 and cur- 
rent liabilities were reported as 
$9,439,497 comparing with cash of 
$10,714,036, current assets of $88,- 
332,892 and current liabilities of 
$41,800,088 on Oct. 31, 1937. In- 
ventories were $39,482,344 against 
$52,314,227. Current liabilities in 
1937 fiscal year included $27,500,- 
000 of bank notes payable, since 
retired. 


Profit Is Reported 


MUSKEGON, Mich.—The Muskegon 
Piston Ring Co. reports for the nine 
months ended Sept. 30, 1938, a net 
profit of $113,485 after charges and 
taxes, equal to 55 cents a share on 
207,712 shares of capital stock. For 
the September quarter this year, net 
profits amounted to $68,386 or 33 cents 
a share. 


~GRAMS 


exactly dead center. After 
learning that slight variation 
either way from center in 
wide open position will throw 
the heat to either left or right 
side, we tell our customers to 
pull switch full on and then 
back off valve until heat goes 
to both sides evenly.’”—Herb 
Larson, Plymouth Motor Sales 
(Ford), Plymouth, Mich. 


AUTOMOTIVE NEws will pay $1 to service 
men for every SERV-O-GRAM published. 





pensed with.” 


The petition declared that the 
company, organized in 1904, could 
operate at a profit if given the 
opportunity to reorganize. 


The assets listed included real 
estate valued at $2,100,000, ac- 
counts receivable $375,000, $160,- 
000 in cash, $1,800,000 in ma- 
terials and supplies, miscellaneous 
assets and investments valued at 
$600,000, and machinery’ and 
equipment valued at $1,500,000. 

Listed as directors of the com- 
pany were Rowland Campbell, 
Thomas Campbell, Pierce Brad- 
ley, George Stone, John B. Moore, 
J. P. Smith and Howard Folgus. 

Thomas Campbell, New York 
attorney, is a brother of the ousted 
president, and has been named 
chairman of the board and chief 
executive officer of the company. 

It is not believed that the trus- 
teeship will be of long duration. 
To the contrary, it is believed that 
the company will be able to go 
into production within a_ short 
period of time on a basis which 
will furnish work for a greater 
number of employes and result in 
a profit to stockholders. 


Loss Is Reported 
MILWAUKEE.—A net loss for the 
12 months ending Oct. 31 of $1,490.- 
987 has ben reported by the A. O. 
Smith Corp., and its subsidiary, the 
Smith Meter Co. In the 12 months 
ending Oct. 31. 1937, the firm reported 
net income of $877,047 and for the 
year ending July 31. 1938. a net loss 
of $982.155. The firm's business, how 
ever, has been showing sharp im 
provement in both the monthly and 
yearly comparisons in the last three 
months 
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show a net consolidated loss of 
$1,276,989. Rigid control of over- 
head expenses and purchased ma- 
terial was directly responsible for 
minimizing the loss during this 
period and for maintaining a 
strong financial position, Wilson 
declared. 

The capital structure of the 
company consists of 316,372 shares 
of 6 percent cumulative, convert- 
ible preferred stock of $10 par 
value and 2,055,041 shares of com- 
mon stock of $1 par value. 


Dealer Cases Dropped 


MILWAUKEE.—The state labor re- 
lations board has dropped its charges 
against 28 of 31 local automobile deal- 
ers found guilty of unfair labor prac.- 
tices growing out of the _ recently 
settled strike of AFL automobile me- 
chanics. Cases of three dealers were 
continued because they had not com- 
plied with all terms of the settlement, 
according to Jack Kyle, board secre~- 
tary 











Recreation 
Or Relaxation 
Choose the Chelsea 


Here you will find everything to further your 











room et the coean's edge . . . superb cuisine 
+++ Verted sports ... and entertsinment 
Youll like your fellow quests... and the 
delightiully friendly: atmosphere of The 
Chelsea. . Spedal Weekly Bates. 


ATLANTIC CITY 


JOG WULUAAN + 1. CHUISTIAN MYERS - HLA 4 Lee 
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Survey Reveals Headlight Service as Profit-Maker| 
Yield Averages $1,200-$1,700 


Reports from Dealers Show 


DETROIT. — Headlight service | 
has grown from a sideline to a 
major profit-maker in five years, 
it is revealed in a survey of 546 
dealers just completed by General 
Electric Co. 

The survey shows that the 
average dealer who uses an ad- 
justment screen takes in $101 per 
month in headlight service, while 
the average dealer using an ad- 
justment machine takes in $147 
per month. Thus the average 
headlight service increase to vol- 
ume ranges from $1,200 to $1,760 
per year, depending on the type of 
equipment used. 

Analyzing this yield, the survey 
reports that: 

The average dealer with an ad- 
justment sereen sells 36 headlight 
service jobs per month. The labor 
charges for aiming headlamps and 
cleaning reflectors amounts to $53 
per month. 

The average dealer with an ad- 
justment machine sells 51 head- 
light service jobs per month. The 
labor charges for aiming head- 
lamps and_ cleaning reflectors 
amounts to $78 per month. 

Dealers using screens sell $26 
worth of headlight parts and ac- 
cessories (exclusive of bulbs) per 
month. 

Dealers using machines sell $42 


Changes Effected 
In Perfect Circle 
Field Personnel 





HAGERSTOWN, Ind. — Several 
major changes have just been an- 
nounced by Don H. Teetor, gen- 
eral sales manager of the Perfect 
Circle Co., effective Jan. 1. 

Wallace Harkrader, for many 
years field sales manager with of- 
fices in Hagerstown, will become 
a divisional sales manager, with 
headquarters in Los Angeles. 

J. C. Hamilton, formerly a dist- 
rict manager in the Kansas City 
territory, becomes field sales man- 
ager with headquarters in Hagers- 
town. T. R. Bradshaw, who has 
been the Perfect Circle service 
manager for the past few years, 
becomes field service manager, 
and will have headquarters in 
Hagerstown. 

A. H. Webber, formerly district 
manager of the territory embrac- 
ing Southern California, Arizona 
and a part of Nevada, has been 
transferred to the Kansas City ter- 
ritory formerly supervised by 
Hamilton. 


Phila. Jobber Show 


Postponed Till 1940 
PHILADELPHIA. — The Phila- 
delphia Automotive Maintenance 
Demonstration, scheduled for Mar. 
7-10, 1939, has been cancelled and 
the next Philadelphia Regional 
Show will be held in Philadelphia 
on Mar. 5-8, 1940. 

There has been a_e growing 
opinion that the Philadelphia Re- 
gional Show can best serve the 
trade by holding it every two 
years instead of yearly, as has 
been the practice. 


Parts Sales Double 


With Holiday Rush 
DETROIT.—Business gains di- 
rectly traceable to Christmas 
shopping were reported this week 
by W. A. Houser, general parts 
and service manager of Cadillac- 
LaSalle. 

December accessory orders, it is 
indicated, will double a year ago 
and a considerable portion of the 
increase can be definitely classi- 
fied as “gift purchases.” 


Officers Move Up 


MILWAUKEE.—Joseph F. Heil has 
been named executive vice-president 
of the Heil Co., and George W. Kuhl 
man, manager of the Heil factory at 
Hillside, N. J., has been named a vice 
president, according to an announce 
ment by Governor-Elect Julius P. | 


Heil, president of the company. 


worth of parts and accessories 
(exclusive of bulbs) per month. 

Dealers with screens sell $22 
worth of bulbs per month while 
those using machines sell $27 
worth per month. 


In attempting to determine the 





light service sells more bulbs; 84 


percent regard the service as 
profitable, and 83 percent hold it | 
to be a growing business. 

The questionnaire was sent to| 
2,000 dealers known to have either | 
adjustment screens or adjustment | 
machines. 


Hal Smith Is Named 
By Atlanta Dealers 


ATLANTA, Ga.—Hal Smith has | 


| to estimates 


8,780 Lives to be Saved 
By 1938 Safety Campaign 


NEW YORK.—The year 1938 


| will end with a saving of 8,780 


lives on the highways, according 
of the American 
Petroleum Institute. 
first 11 months of 1938 highway 
deaths in the United States have 


average prices charged for aiming|pbeen elected president of the/| declined by approximately one- 


headlamps, the survey found that 
of the dealers with screens, 37 
percent charge $1, 33 percent 


charge 50 cents, and 24 percent] chell and R. J. Alexander, vice- 


charge 75 cents. Of the dealers 
with machines, 34 percent charge 
$1, 33 percent 75 cents and 27 per- 
cent 50 cents. 


For reflectors, 66 percent of the 
dealers charge 50 cents, 14 per- 
cent charge 25 cents, and 10 per- 
cent 75 cents. 


Atlanta Automobile Assn., suc- 
ceeding George M. Couch. Other 
officers elected were A. O. Mit- 





presidents; Frank Graham, hon- | 
orary secretary-treasurer, and Al- | 
fred Thompson, J. E. Cotton, | 
Mark C. Pope jr., and J. C. Rogers, | 
directors. 


Following a business meeting, 
retiring president Couch and re- 
tiring vice-president Fred _ E. 


fifth. Assuming that a comparable 
record will be maintained for the 
balance of the year, the Institute 
places the savings in lives for the 
year at 8,780. 


Many factors, it is believed, are 
responsible for the remark- 
able record of highway safety 
achieved throughout the country 
in 1938. Educational work by the 
American Automobile Assn., the 
Automotive Safety Foundation, 


Other questions asked in the|Smith were presented with gifts| the National Safety Council and 
survey revealed that 89 percent|in token of appreciation for their| other agencies is doing much to 
of the dealers believe that head-! work during the year. 
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During the! 


conscious, and the cumulative re- 
sults of those efforts are showing 
up in the declining fatalities. In 
recent years great strides have 
been made in the perfection of the 
mechanical design of automobiles. 

The remarkable reduction jn 
highway deaths during 1938 has 
made it safer to travel a mile jn 
an automobile than ever before. 
Highway deaths in 1938 will have 
declined, if the general safety 
trend continues through the bal- 
ance of the year, as seems prob- 
able, to only 16.1 per 10,000,000 
gallons of gasoline consumed. In 
1937 the fatality rate stood at 20.4 
deaths per 10,000,000 gallons. 

In 1925 highway fatalities stood 
at 25.5 per 10,000,000 gallons of 
gasoline. 


1to offer! Beaut , 
-++ Performance surpedes : that 


This advertisement appeared during the week 
of December 18th in 137 leading newspapers of 
122 cities. Total circulation broke the 17,000,000 
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Dealers Exclusively 
— 


mark! Remember—every regular UCC deal 
contains a reserve for you. Only by working 
together using low UCC rates can we develop 


the maximum volume of profitable Ford sales! 


ROAL CREDIT COMPANY 





